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	Text1:                                       Newbridge Wealth Management                             1055 Westlakes Drive, Suite 300                                       Berwyn, PA  19312                                            March 2017    Newbridge Wealth Management, LLC (the "Adviser") is a Limited Liability Company domiciled in the State of Pennsylvania doing business under the name Newbridge Wealth Management.  The Company is a Registered Investment Adviser (RIA).  Under the United States Securities and Exchange Commission (SEC) rules and similar state rules we are required to disclose certain information to all clients and prospective clients about our operations.  This document (the "Brochure") provides material information about the business practices of the Adviser and the qualifications of those individuals providing service to clients.  It is a document of public record meant to help those interested learn more about what we do and who we are.  We hope it serves as a useful reference guide to the public as part of a thorough due diligence effort a prospective client may carry out prior to engaging us for service.     We have a fiduciary responsibility to our clients, and as such, make full disclosure of all material facts related to the Adviser and the advisery relationship.  We are required to inform you, as an example, the term "registered investment adviser" does "not imply a certain level of skill or training."  Please also be advised the information in this Brochure has not been approved or verified by the SEC or by any state securities authority.  Additional information about the Adviser is available on the SEC's website at www.adviserinfo.sec.gov.  If you have any questions about the content of this Brochure, please do not hesitate to contact the Chief Compliance Officer.                                     R. Christopher Wiegand, CFA                                    Chief Compliance Officer                                      Phone:  (484) 321-3105                            Email:  chris@newbridgewealth.com                                             
	Text2:                The Adviser is required to file annual updating amendments of this document and summarize material changes, if any, within this section at that time.  We are also required to deliver to each client either:  (1) a copy of our current (updated) Brochure that includes or is accompanied by the Summary of Material Changes; or (2) the Summary of Material Changes including an offer to provide a copy of the Brochure.                In this filing, Newbridge is submitting the documentation required to manage investment portfolios on a discretionary basis to be agreed to by each client at a later date by executing a revised client service agreement.  Included with this update is copy of the new service agreement and a financial compilation of Newbridge (dated June 30th, 2016) by an independent accounting firm.     
	Text3: Table of Contents Item 1:  Cover Page - IntroductionItem 2:  Material ChangesItem 3:  Table of ContentsItem 4:  Advisory BusinessItem 5:  Fees & CompensationItem 6:  Performance-Based Fees and Side-by-Side ManagementItem 7:  Types of ClientsItem 8:  Method of Analysis, Investment Strategies and Risk of LossItem 9:  Disciplinary InformationItem 10:  Other Financial Industry Activities and AffiliationsItem 11:  Code of Ethics, Participation or Interest in Client Transactions and Personal TradingItem 12:  Brokerage Practices Item 13:  Review of Accounts Item 14:  Client Referrals and Other CompensationItem 15:  CustodyItem 16:  Investment DiscretionItem 17:  Voting Client Securities Item 18:  Financial InformationItem 19:  Requirements for State-Registered Advisers  
	Text4: The Adviser is a Limited Liability Company domiciled in the State of Pennsylvania.  It is a personal financial advisory and investment management firm providing consultation to individuals, families and small businesses.  The Adviser has two Managing Partners, Vincent R. Barbera, CFP and R. Christopher Wiegand, CFA.  We deliver to clients comprehensive and continuous financial planning and investment management, which includes (but is not limited to) topics on estate planning and administration, asset protection, risk management, forecasting for retirement and other goals, tax planning, and investing.  Not every client must receive counsel on every subject matter, but we do believe strongly in having a complete picture of each client's financial circumstances prior to rendering any advice to them.  We initiate every client relationship with a broad review of their current financial standing which leads us to the drafting and delivery of a net worth statement listing their assets and liabilities in detail.  We then listen to what they want, and in combination with our assessment of their needs, define the scope of service. The financial planning services are very much tailored to their specific objectives and goals going forward.    Each client signs an  Advisory Agreement (the "Agreement") with the Adviser which continues in effect until terminated by either party by written notice in accordance with the terms of the Agreement.  The client is permitted to cancel their Agreement for service within five (5) business days of signing it and be repaid all fees which may have already been assessed.  Thereafter, they may cancel the Agreement at any time by giving us thirty (30) days written notice, in which case we refund any unused, pro-rata fee to the client.  Regarding the subset of investment services specifically, we advise clients on an appropriate investment plan given their objectives and then provide support to monitor that plan and track investment results (net of expenses).  All client portfolios, with the client's express permission, are managed on a discretionary basis, meaning we recommend to the client an investment plan, present an Investment Policy Statement, receive their endorsement, but do not thereafter request permission for each investment trade.  We aim to create a client/adviser balance which upholds our investment approach while also respecting and listening to the opinion of clients.  If we determine this balance to be unattainable, we will advise the client to seek other counsel so as not to compromise our investment approach.  As of date of this filing the Adviser has $40 million (AUM) under management.     
	Text5: The Adviser is compensated by charging consulting fees to clients.  Our compensation does not include commissions, precluding the well-documented, inherent conflict of interests that arise with common financial arrangements related to security products within this industry.  In short, we are not commission-based brokers and have no financial incentive in recommending one financial product over another.  Moreover, it is paramount to us our clients know exactly what they are paying us, how it is being paid, and when payments are made.   For financial planning services we are compensated by applying a flat fee arrangement.  There is no `schedule' for this fee.  As described in Item 4, each engagement depends on the scope and type of services being pledged to the client and their reasonable value within a competitive marketplace.  Other factors include the time required and the skill required to perform the services.  There is no minimum or maximum fee.  The fee is established with new clients at the outset.  It is paid in four equal installments in advance (every three months) during the course of the year.  In a minority of cases, the Adviser will charge a flat fee for a limited engagement of 2-3 months.  This fee also does not follow a fixed schedule and depends on the scope of work being performed for the client during that time.    For investment management services we charge an asset-based fee.  The fee may range from 75 basis points (3/4 of 1%) to 100 basis points (1.0%) annually, but we will also provide price reductions at breakpoints as assets rise.  Those are not set to a fixed schedule.  The percentage applied is based on the aggregate level of assets under management in addition to the factors considered under the flat fee arrangement and there is no fixed schedule.  As with the financial planning fee, this fee is paid in four installments during the year.  Each installment is determined by applying the annual fee (%) to the assets under management on the date of payment and dividing by four to account for the coming three months of service.  All fees are negotiable. Fees are typically deducted directly from client accounts after they have provided written authorization to us and the independent, third-party custodian.  Prior to doing so, we deliver an itemized billing receipt to the client.  Within the billing receipt we include the formula used to calculate the fee, the time period covered by the fee, and the amount of assets under management upon which the fee was based.  In lieu of direct account deductions, we sometimes charge fees to businesses, bill the clients for payment by check, or allow clients to pay with a credit.  It depends on tax considerations and client preference.   Aside from our fees, clients/investors will incur other expenses.  Even if they were to not engage a professional investment manager, investment expenses are unavoidable.  When investment trades are placed, whether by an adviser or investor, brokers and brokerage firms earn commissions.  When a mutual fund is purchased the investor/shareholder pays expenses charged by the fund and receives the net investment result.  They may also pay commissions.  It is our policy to minimize these investment-related fees for clients so as to maximize the net returns to our clients.  You can learn more about expenses related to investment products in "Item 12 - Brokerage Practices".  
	Text6: The Adviser does not earn performance-based fees.  The fees described in "Item 5 - Fees and Compensation" are not contingent on anything other than our client's ongoing satisfaction with the quality of financial advice we are rendering to them.   Separate and apart from the Adviser, R. Christopher Wiegand is managing director of the General Partner  to RCW Capital Partners, LP (“RCW”, or the “Partnership”).  The General Partner of the Partnership is RCW Capital Management LLC, a Pennsylvania Limited Liability Company ("General Partner").  The Partnership is engaged in securities investment on behalf of the accredited, limited partners.  The investment approach is focused on the identification of overpriced and underpriced asset classes.  Participation in each asset class can be both long and short depending on the determination of current valuation.  Management will be compensated, as is industry convention, by applying a percentage to assets under management.  The annual rate is 75 basis points (0.75%) and is administered four times annually on the first business day of each calendar quarter.  In addition, should the calendar year investment return ever exceed the benchmark (the S&P 500 Index) by 10%, and not be less than a positive annual return of 5%, the manager earns bonus compensation equaling 10% of the margin (the delta) over the benchmark.  The private fund is designed for accredited investors who are suitable for a more sophisticated investment approach than that which is offered through the Adviser.  While some clients of the Adviser will meet the accredited standard we have no intention of advising clients to participate in this fund.            
	Text7:  The Adviser delivers investment advice to an assortment of client types.  Most clients can best be described, in general, as private individuals and families.  We serve corporate executives, small business owners, and divorce mediation clients, among other groups.  We also deliver service to some Qualified Retirement Plans and Foundations.  We cater to the client who prefers personal, objective service from a small partnership of senior advisers over the group-oriented  approach available within large financial institutions.   When meeting with prospective clients we create a profile of them and their financial condition.  It is critical during this process we evaluate how well both parties will work together and determine if we can deliver what they need.   Only after both sides conclude there is a good fit will we go forward with a proposal for service.  We recognize working with a financial adviser is not for everyone.  Each client must have the capacity to build trust and confidence in our competency.  We are forging long-term, personal relationships with our clients.   Another consideration in profiling prospective clients is the scope of their initial financial needs.  It is not as important the amount of assets they are bringing forth as it is the issues they need to address and the probability of a good partnership.  This dovetails with our long-term, holistic approach.  As such, we currently do not set minimum asset limits in order to be accepted as clients. 
	Text8: The Adviser engages in "macro-tactical" asset allocation as the investment strategy for client investment portfolios.  With this approach, the primary investment decision for every portfolio is the broad mix of asset classes, as defined as stocks, bonds, real estate, commodities, and currencies.  We think the chosen combination of these asset classes is the dominant factor for determining investment returns over complete business cycles (typically 5-7 years).  The selection of investment securities within any particular asset class, while also important, is a distant second to the asset allocation as long as those securities don't present high investment risk relative to the asset class.  Therefore, we tend to favor investment securities which track market indexes rather than attempt to out pace them.  We also, to a lesser extent, draw from a short list of those investment managers who have demonstrated an uncanny ability to add value to the indexes over the long-term.  Those managers usually focus on quality assets at cheap prices -- an investment style known as "value" investing" -- and are as mindful of investment risk as we are.                          We tap a multitude of sources to perform investment research.  Among those are investment trade journals, publications, and sites which provide investment data and opinion.  Publicly available government data is tapped to track economic trends.  In addition, a large number of investment analysts are read to procure varying opinions of investment strategies and to help formulate current strategy.  Principia Pro database of open-end mutual funds from Morningstar, Inc. is used to analyze securities.               To build portfolios with the chosen allocation we must purchase investment securities within the investment accounts of our clients.  Numerous types of securities are available and all of them involve varying levels of risk and expected return.  The type of security we typically use is the conventional mutual fund.  Also used are exchange-traded funds and individual securities.  As previously eluded to, the type of security is much less important to the process than the asset class it represents, the style of management it falls under, and the quality of the investment manager.  Regardless, we do not use exotic investment instruments or any very high risk products. Investing involves risk of loss that clients should be prepared to bear.  There is no “free lunch” in investing and guarantees aren't worth the paper on which they are written.  We are as much risk managers as investment managers.  Eliminating big exposures to loss within portfolios, and more generally, within the client's financial profile, is our principal concern and, indeed, at the heart of our investment strategy.  Not only does this approach protect the financial strength and stability of our clients, it lends itself to higher probability of excess investment returns in the long-run.  We think we add the most value by defending the investment capital of our clients during market underperformance.   
	Text9: The Adviser takes pride in conducting business professionally and always putting the best interests of our clients first.  Never in their careers have the two owners, Mr. Barbera and Mr. Wiegand, had any disciplinary action taken against them as individual practitioners.  The firm has never been the subject of any such action either.  For more information on the background of the owners please reference "Item 19".     Note:  If there are legal or disciplinary events that are material to a client's or prospective client's evaluation of the Adviser, we will disclose all material facts regarding those events immediately.  If our firm or any of its members are ever a defendant in any criminal or civil action in a domestic, foreign or military court of competent jurisdiction, we will disclose all material facts regarding the event immediately.  If ever an administrative proceeding before the SEC, any other federal regulatory agency, any state regulatory agency, or any foreign financial regulatory authority comes forth, we will disclose all material facts regarding such an event immediately.  
	Text10: The Adviser is engaged in no other financial industry activities other than those described in "Item 4".  We have no relationship or affiliation that is material to the advisory business (or clients) which presents a conflict of interest.  There are two relationships, however, which should be disclosed herein.  · As described in "Item 6", R. Christopher Wiegand is managing director of the General Partner to RCW Capital Partners, LP (“RCW”, or the “Partnership”).  The Partnership is a private investment fund reserved for accredited investors only.  The fee structure between the Adviser and RCW is slightly different.  The Adviser does not take on new clients with the intent of introducing them to RCW nor is the inverse true.  They are separate entities and are operated as such.     · R. Christopher Wiegand is also a managing member of Bird & Wiegand Financial Services, LLC ("B&W").  B&W is a Registered Investment Adviser, but has no affiliation with the business described in this Brochure. In addition, the Adviser is not a broker-dealer and we employ no registered representatives of a broker-dealer. We are not futures commission merchants, commodity pool operators, commodity trading advisers, or associated persons of any foregoing entities.  We have no material relationship or arrangements with any of the following types of businesses:  · Investment company (including a mutual fund) · Futures commission merchant, commodity pool operator, or commodity trading adviser · Banking or thrift institution · Accountant or accounting firm · Insurance company or agency · Pension consultant · Real estate broker or dealer  
	Text11: The Adviser's first order of business is to act in the best interests of its clients.  Our Compliance Manual, which is available upon request, includes the adherence to ethical conduct.  We promote a standard of business conduct that is based upon the fundamental principles of openness, integrity, honesty and trust.  Many unethical practices in the investment management business pertain to the investment adviser's compensation package.  As previously stated in "Item 5", there is no linkage whatsoever between the compensation paid to us and the investment securities we recommend.  As such, we have no financial incentive to recommend one investment product over another, precluding the well-documented conflict of interest between furnishing investment advice and selling product as one. It's also important to note the following regarding the firm's practices regarding Personal Trading:   ·    The Adviser does not recommend to clients, or buy or sell for client accounts, securities in which we or any related person have a material financial interest; ·    The related persons of the Adviser engage in the purchase and sale of investment securities for personal accounts and enforce no self restrictions from doing so.  They may also invest, on occasion, in the same securities that are recommended to clients, but never ahead of client transactions if they are to be placed during the same trading session;   ·    With respect to implementation of investment decisions, it is the policy of the Adviser to ensure `best execution' within client accounts.  On this topic, our primary type of security is the open-end mutual fund, which trade once daily at the same price for all shareholders.  Should we recommend an investment product which requires execution during the trading session, such as an exchange-traded fund (ETF), we rely on the best execution procedures of the discount brokerage firm used and described in "Item 12".    
	Text12:             The Adviser uses discount brokerage company TD Ameritrade ("TD") exclusively to open and service client investment management accounts.  As stated previously, we do not participate in the brokerage business nor do we act as brokers in any capacity.  Therefore, to implement investment transactions on behalf of our clients, we utilize a brokerage company.   We have been accepted as an independent investment adviser by TD and, as such, they provide us the tools necessary to service client accounts.  It is important to note we do not pay TD any compensation for this arrangement.       The Custodian and Broker We Use:              TD Ameritrade Institutional is a leading provider of comprehensive brokerage and custody services to more than 5,000 fee-based, independent Registered Investment Adviser's ("RIA's") and their clients. Their adviser partners entrust them with over $200 Billion in custody assets. Their advanced technology platform, coupled with personal support from their dedicated service teams allows RIA's to run their practices more efficiently and effectively, while optimizing time with clients. Additionally, they provide a robust offering of products, services and support to assist us daily in growing and maintaining our practice. They have been able to do this by providing a great value proposition to RIAs through their Industry leading technology platform, superior service model and value oriented pricing. They are fully committed to the adviser custody business and the success of the advisers who partner with them.              The Adviser does not maintain custody of your assets that we manage although we may be deemed to have custody of your assets if you give us authority to withdraw assets from your account (see "Item 15 – Custody", below).  Your assets must be maintained in an account at a “qualified custodian,” generally a broker/dealer or bank.  We request our clients use TD, a registered broker-dealer, member SIPC, as the qualified custodian. We are independently owned and operated and are not affiliated with TD.  TD will hold your assets in a brokerage account and buy and sell securities when [we/you] instruct them to.  While we request you use TD as custodian/broker, you will decide whether to do so and will open your account with TD by entering into an account agreement directly with them.  We do not open the account for you, although we may assist you in doing so. (See Continuation Pages) 
	Text13: The two principals of the Adviser review the investment portfolios of clients on a regular basis.  These reviews take place at least monthly to determine if adjustments should take place within the composite portfolios due to market conditions and investment opinions held by the principals.  Reviews may take place more frequently if market conditions warrant them.  Such conditions may be related to increased volatility of markets, external shocks to markets, or a change in the investment opinion of the principals.  They may also be prompted by inquiries from clients.   The investment reports we provide clients contain basic information pertaining to their existing investment positions (on a specific date) and investment return data (for a specific period).  We use generally accepted reporting standards within the industry, including a strict policy to report investment returns net of our fees.  Reports are provided at least annually and more frequently dependent on each client's specific preferences.  They are in writing and produced by a third-party, web-enabled investment management service.      
	Text14: The Adviser receives no economic benefit from any source other than clients directly.  We have no financial incentive to produce referrals, meet sales targets, or receive awards.  In addition, we do not compensate any person or third party, directly or indirectly, for client referrals or any other benefit.  We receive an economic benefit from TD in the form of the support products and services it makes available to us and other independent investment advisers whose clients maintain their accounts with them.  These products and services, how they benefit us, and the related conflicts of interest are described above in "Item 12 – Brokerage Practices".  The availability to us of TD’s products and services is not based on us giving particular investment advice, such as buying particular securities for our clients. 
	Text15: As described in "Item 12", the Adviser does not take actual custody of client accounts.  It delegates custody to an independent, third-party custodian and broker -- TDAmeritrade, a FINRA-registered broker-dealer and member SIPC.  TD provides clients account statements at least monthly (and copies of those statements to the firm) which contain detail about their account balances and transactions for the period.  However, we are given the ability, with permission from the client, to have our advisory fee automatically debited by the custodian on a quarterly basis.  Per Commission Regulation 303.042 this permission does constitute "custody" by the Adviser.  Therefore, we follow the disclosure of fees policy as described in paragraph four of "Item 5" whereby the client and custodian receive an itemized invoice of the fee prior to it being withdrawn from the investment account.  This fee also appears on statements produced by the custodian for which we have no control over the content, production, or distribution.  In addition, we provide investment reports which complement the custodial statements by illustrating investment return information.  Clients can verify their account balances by comparing our reports to those of the custodian.  By not providing custody of client accounts our clients financial interests are protected.  There is third-party oversight to their accounts provided by TD which they would not otherwise have if we were also the custodian.     In order to include in our investment management service Client accounts not held at TD, we utilize a service provided by Quovo, Inc.  It enables integrations with accounting and portfolio management systems.  The Clients are invited through the system to privately input log-in credentials to permit data flow.  The Adviser then receives real-time, read-only information on those accounts and is able to report a consolidated investment report on all accounts with our portfolio management service.  The Adviser never comes into possession of the log-in credentials.         
	Text16:                      In every Agreement, there is a clause on “Investment Matters.”  If the service to the Client includes investment management, by executing said Agreement the Client authorizes Newbridge to manage investment portfolios on a “discretionary” basis.  Discretionary management enables the Adviser to select individual securities and purchase those securities in the designated Client accounts without the immediate prior consent of the Client.  However, it does not supersede the Client's initial authorization of the overall investment plan and adjustment to the plan thereafter.  Prior to any security transactions taking place, the Client will have been presented (and have agreed to) a comprehensive investment approach and asset allocation through execution of an Investment Policy Statement with the Adviser.   Specifically, discretionary authority includes the ability to do the following without first seeking approval from the Client:·         Determine the security to buy or sell; and/or·         Determine the amount of the security to buy or sell; and/or·         Execute the transaction through the custodial brokerage firm.   
	Text17: The Adviser does not retain authority to vote client proxies.  Clients maintain exclusively responsibility for:  1) directing the manner in which proxies solicited by issuers of securities beneficially owned by the client shall be voted, and 2) making all elections relative to any mergers, acquisitions, tender offers, bankruptcy proceedings or other type events pertaining to the client's investment assets.  Clients will receive their proxies or other solicitations directly from their custodian.  Clients may contact the Adviser to discuss any questions they may have with any particular solicitation.  We encourage our clients to review shareholder issues related to the securities held within their portfolios and tender votes should they formulate opinions.   
	Text18: The Adviser does not require or solicit prepayment of more than $1,200 in fees per client for six months or more in advance.  We do not have custody of client funds or securities.  And the Adviser has not been the subject of a bankruptcy petition at any time during the past ten years. 
	Text19: Vincent R. Barbera, CFP® has 15 years experience as a financial adviser.  Prior to Newbridge, he  served a financial planning firm -- TGS Financial Advisers -- servicing high net worth clients from 2006 through September 2013.  Prior to TGS, he worked for The Vanguard Group as a financial planner in the Asset Management department.  He graduated from the University of Pittsburgh with a degree in psychology and business and earned a Master’s Degree in Financial Services from Saint Joseph’s University in Philadelphia in 2016.  He holds the CERTIFIED FINANCIAL PLANNER™ certification  R. Christopher Wiegand, CFA® has 20 years experience in advising clients on matters of personal finance.  He earned a Bachelor's Degree in Economics from Bucknell University in May 1994 and completed the College for Financial Planning program in January 1997.  He earned the Chartered Financial Analyst (CFA) designation for investment analysis in September 2001.   
	Text20: Your Brokerage and Custody Costs:                  For our clients’ accounts that TD maintains, TD generally does not charge you separately for custody services but is compensated by charging you commissions or other fees on trades that it executes or that settle into your TD account.  TD’s [commission rates [and] asset-based fees] applicable to our client accounts were negotiated based on the condition that our clients collectively maintain a total of at least $10 million of their assets in accounts at TD.]  This commitment benefits you because the overall [commission rates [and] asset-based fees] you pay are lower than they would be otherwise.  In addition to [commissions [and] asset-based fees], TD charges you a flat dollar amount as a “prime broker” or “trade away” fee for each trade that we have executed by a different broker-dealer but where the securities bought or the funds from the securities sold are deposited (settled) into your TD account.  These fees are in addition to the commissions or other compensation you pay the executing broker-dealer.  Because of this, in order to minimize your trading costs, we have TD execute all trades for your account.  We have determined that having TD execute trades is consistent with our duty to seek “best execution” of your trades.  Best execution means the most favorable terms for a transaction based on all relevant factors, including those listed above (see “How We Select Brokers/Custodians”). Products and Services Available to Us From TD:                  TD Ameritrade Institutional is TD’s business serving independent investment advisory firms like us.  They provide us and our clients with access to its institutional brokerage— trading, custody, reporting, and related services—many of which are not typically available to TD retail customers.  TD also makes available various support services.  Some of those services help us manage or administer our clients’ accounts, while others help us manage and grow our business.  TD’s support services generally are available on an unsolicited basis (we don’t have to request them) and at no charge to us as long as our clients collectively maintain a total of at least $10 million of their assets in accounts at TD.    Following is a more detailed description of TD’s support services: Services That Benefit You. TD’s institutional brokerage services include access to a broad range of investment products, execution of securities transactions, and custody of client assets. The investment products available through TD include some to which we might not otherwise have access or that would require a significantly higher minimum initial investment by our clients. This generally benefits you and your account.  Services That Generally Benefit Only Us. TD also offers other services intended to help us manage and further develop our business enterprise. These services include:  •  Educational conferences and events•  Consulting on technology, compliance, legal, and business needs•  Publications and conferences on practice management and business succession
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